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EZTEC totals R$340 million of Net Income in 2015  
Gross Margin of 53% and annualized ROE reaches 19% 

 
 

São Paulo, November 12,  2015 - EZTEC S.A. (BOVESPA: EZTC3) celebrates its 36
th

 anniversary as one of the most profitable 

builders and developers in Brazil. The Company announces its results for the third quarter of 2015 (3Q15) and 9M15. Except 

where stated otherwise, EZTEC’s operating and financial information is presented on a consolidated basis and in Brazilian real 

(R$), in accordance with Generally Accepted Accounting Principles in Brazil ("BR GAAP") and the International Financial 

Reporting Standards (IFRS) applicable to real estate developers in Brazil, as approved by the Accounting Pronouncement 

Committee (CPC), Securities and Exchange Commission of Brazil (CVM) and Federal Accounting Board (CFC). 
 

Since January 1
st
, 2013, the rules of the IFRS 10 and IFRS 11 were taken into effect. These rules regard the projects with shared 

control. When adopting the norms of the CPC 19, a share of the Assets and Liabilities, Revenues and Expenses stop being 

consolidated proportionally to the Company´s stake. These changes won´t affect the Shareholder´s Equity and the Company´s Net 

Income.  

 

OPERATING AND FINANCIAL HIGHLIGHTS 

 Net Revenue reached R$590.0 million in the 9M15; 

 Gross Profit totaled R$311.2 million, with Gross Margin of 52.7% in the 9M15, 0.4 p.p. less to the 9M14; 

 EBITDA reached R$302.8 million for a EBITDA Margin of 51.3% in the 9M15, 3.4 p.p. superior to the 9M14; 

 Net Income reached R$339.9 million, with Net Margin of 57.6% in the 9M15; representing an Annualized ROE of 19.2%; 

 By the end of the 3Q15, EZTEC reported a Cash Equivalents and Financial Investments position of R$386.7 million. 

Excluding the Gross Debt of R$163.7 million (being exclusively of SFH financing and including EZ Tower´s), the Company’s 

Net Cash stood at R$222.9 million, complemented by Performed Receivables from real estate projects of R$345.4 million, 

which are available for securitization and yield IGP-M + 10 to 12% p.a.; 

 In the 3Q15, EZTEC opted for not launching, besides cancelling phase Noronha of Jardins do Brasil project, in Osasco city, 

SPMA,  with R$95.8 in own PSV. Therefore, EZTEC accumulated R$197.0 million launched in the 1H15.  

 EZTEC’s Contracted Sales, net of cancelations and rescissions, reached R$331.1 million in the 9M15; 

 As of September 30,  2015, EZTEC’s Land Bank totaled R$6.0 billion in own PSV. The average Cost of Lot Acquisitions, 

including the costs associated with expanding construction potential, is equivalent to 12.6% of PSV. 

 

 

 
  

(1) Total PSV, regardless of the Company’s share in the projects. 

(2) Calculated by multiplying total PSV by the Company's share in the projects. 

*Considering, since 2Q15, the new amount of shares approved in the Extraordinary 

Shareholders Meeting. 

3Q15 Earnings Release 
 

Highlights 3 Q15 3 Q14 Va r.% 9 M15 9 M14 Va r.%

Net Revenue (R$ '000) 184,785 230,724 - 20% 589,973 666,002 - 11%

Gross Profit (R$ '000) 90,725 124,692 - 27% 311,166 354,074 - 12%

Gross Margin 49.1% 54.0% - 4.9 p.p. 52.7% 53.2% - 0.4 p.p.

Net Income (R$ '000) 104,743 124,864 - 16% 339,921 342,713 - 1%

Net Margin 56.7% 54.1% 2.6 p.p. 57.6% 51.5% 6.2 p.p.

EPS (R$ '000) 0.667 0.851 - 22% 2.164 2.336 - 7%

EBITDA (R$ '000) 91,695 123,622 - 26% 302,816 319,493 - 5%

EBITDA Margin 49.6% 53.6% - 4.0 p.p. 51.3% 48.0% 3.4 p.p.

Number of Launched Developments 0 1 - 100% 3 6 - 50%

Launched Usable Area (in '000 sq.m) 0.0 14.5 - 100% 55.7 124.3 - 55%

Launched Units 0 108 - 100% 496 1,212 - 59%

PSV (R$ '000) 
(1)

0 119,352 - 100% 387,980 795,743 - 51%

EZTEC´s Stake total Launches (%) #DIV/0! 100% #DIV/0! 51% 77% - 26.4 p.p.

EZTEC´s PVS (R$' 000) 
(2)

0 119,352 - 100% 197,016 614,447 - 68%

EZTEC's Contracted Sales (R$ '000) 38,428 197,978 - 81% 331,120 534,896 - 38%
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INDICATORS OF FINANCIAL AND OPERATING PERFORMANCE I 
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INDICATORS OF FINANCIAL AND OPERATING PERFORMANCE II 
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MANAGEMENT’S COMMENTS 
 

The management of EZTEC announces the results of the third quarter of 2015, highlighting the 19% return on 
equity, even with sales speeds slower than previous years. Focused on the efficiency of the operation and making 
the necessary adjustments, the Company has been able to deliver outstanding profitability, without putting its 
business model in risk. 
 
FOCUS ON INVENTORY: the Company chose not to launch new products in the 3Q15, understanding that the 
current market now demands greater attention and effort in the sales of units in inventory. The Company also 
decided to suspend the project Jardins do Brasil - Noronha, which units sold had not exceeded 20% of the total, 
after 4 months from launch. Importantly, managerial datas indicate that approximately 20% of these buyers have 
chosen to purchase other EZTEC products in the region. Considering the not continue of Noronha, the volume 
launched until September 2015, totaled R$197.0 million. The position of the inventory at market value ended the 
9M15 on R$1.2 billion between products with quality, well positioned, with competitive prices and fully capable of 
being sold with margins in line with the levels required by the Company. The focus on inventory is to ensure the 
liquidity and the good performance of these products, prioritizing profitability and rationalizing the use of expenses 
with maintenance and selling of those units. 
 
LANDBANK AND LAUNCHES: remembering that EZTEC holds landbank of R$6.0 billion in own PSV, it is 
important to note that these projects are either approved or follow normally in development and approval process, 
constantly being re-evaluated regarding profitability and possible liquidity to come by, so when the Company 
chooses to conduct launches, these will fully capable of achieving performance above the required minimum levels. 
 
SALES WITH MARGIN: EZTEC achieved R$38.4 million in net sales in the quarter, totaling R$331.1 million in the 
year to date. It is important to consider the lower volume of launches in the period, which implies lower sales 
volume. It is also important to consider the margins that we have achieved with these sales, at similar levels to 
those reported in previous years, with 49.1% in the 3T15 and 52.7% in the 9M15. Focus on stock also means direct 
sales campaigns wisely, choose the right time to focus on each product and provide the best conditions of sale 
possible to customers without sacrificing margin of these products. Following this dynamic, we must highlight that 
R$24 million of sales in 3Q15 correspond to units launched until 2011, delivered in previous quarters that now 
allow the Company to act more aggressively in its commercializing. 
 
CLIENT MANAGEMENT: observing the increase in the "Sales Cancelations" line of the Income Statement, it is 
necessary to consider the cycle of the Company's current deliveries, corresponding to products launched between 
2011 and 2013, historical records in terms of launches. Thus, it is natural for the business itself the increase of 
rescissions because of deliveries resulting from these seasons. However, it is noteworthy that the level of 
cancellations remained stable compared to the volumes released in these exercises, even in a period in which the 
customers of these products find greater difficulty in obtaining bank financing. At this moment, the administrative 
action in portfolio management becomes crucial, so that has managed to keep delinquencies under control, 
offering alternatives to these customers and relocating them in the most appropriate units to its current financial 
condition, letting them remain with the Company. Approximately R$25 million of sales in 9M15 corresponds to 
customers who traded unit within the Company. 
 
FINANCIAL RESULTS: even with lower sales volume, EZTEC achieved Net Revenues of R$184.8 million in 3Q15, 
to a Net Income of R$104.7 million, with net margin of 56.7%. This result highlights the importance of having opted 
for a consistent business model that seeks to extract results in all stages of development, sale and construction of 
real estate. It is a result obtained from well-developed projects that were launched and wisely sold, built with strict 
cost control and quality, that now can add revenue with margin, maintained through efficient and low leveraged 
operational management. Analyzing the net income of R$339.9 million in the 9M15, close to 9M14, it should also 
be highlight the performance of the projects operated with partners, whose recognition, via Equity Income, added 
more than R$97.8 million profit from January to September 2015, showing a net margin of 44.2%. 
 
CASH POSITION: excluding the effect of the payment of R$162.7 million in dividends, held on July 7, 2015, the 
Company generated cash again in the order of R$28.7 million, closing the third quarter of 2015 with R$222.9 
million of net cash. This financial position, characteristic of the business model, allows EZTEC support more 
difficult market times and could take the most rational decision to the sustainability and profitability of the company. 
It also offers resources application opportunities that create value to shareholders as a buyback program. 
 
BUYBACK: In order to apply available resources in order to maximize value creation for shareholders, the 
Company launched on September 30

th
, 2015, the Share Buyback, with the possibility of acquiring, along 18 

months, up to 5,480,499 common shares, of which, so far, there was no change. Management believes that the 
buyback program prioritizes its shareholders, as it increases its share in the profits obtained. 
 
The management of EZTEC, present in the operation and aware of the current environment of the market, 
reaffirms its confidence on its business model and on strategies that have been adopted, without losing focus on 
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the basic requirements of the operation: high profitability and financial strength, regardless of macroeconomic 
context. 
 
EZTEC Management. 
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INCOME STATEMENT   
 

Consolidated Income Statement 

Periods ended in September 30th

In thousands of Brazilian Reais (R$)

Gross Operating Revenue 256,825 279,387 -8% 737,793 789,834 -7%

Revenue from Sale of Real Estate 254,544 273,528 -7% 707,153 776,383 -9%

Revenue from Services and Rental 2,281 5,859 -61% 30,640 13,451 128%

Gross Revenue 256,825 279,387 -8% 737,793 789,834 -7%

Deductions from Gross Revenue (72,040) (48,663) 48% (147,820) (123,832) 19%

Cancelled Sales (67,264) (42,994) 56% (130,987) (108,059) 21%

Taxes on Sales, including Deferred Taxes (4,776) (5,669) -16% (16,833) (15,773) 7%

Net Revenue 184,785 230,724 -20% 589,973 666,002 -11%

Cost of Real Estate Sold, Rentals and Services (94,060) (106,032) -11% (278,807) (311,928) -11%

Gross Profit 90,725 124,692 -27% 311,166 354,074 -12%

Gross Margin 49.1% 54.0% -4.9 p.p. 52.7% 53.2% -0.4 p.p.

(Expenses) / Operational Revenues (604) (3,619) -83% (14,418) (40,640) -65%

Selling Expenses (10,498) (11,155) -6% (33,501) (29,098) 15%

Administrative Expenses (19,292) (22,134) -13% (63,639) (66,708) -5%

Management Fees (2,739) (2,827) -3% (11,001) (11,506) -4%

Other Operating (Expenses) / Revenues (649) (634) 2% (4,123) (6,873) -40%

Equity Income 32,574 33,131 -2% 97,846 73,545 33%

Income from Operations before Financial Income 90,121 121,073 -26% 296,748 313,434 -5%

Operational Margin 48.8% 52.5% -3.7 p.p. 50.3% 47.1% 3.2 p.p.

Financial Income (Expenses) 19,819 9,492 109% 60,730 46,580 30%

Financial Expenses (1,183) (1,495) -21% (5,954) (2,470) 141%

Financial Income 21,002 10,987 91% 66,684 49,050 36%

Operational Result 109,940 130,565 -16% 357,478 360,014 -1%

Income Before Income Tax & Soc. Contrib. 109,940 130,565 -16% 357,478 360,014 -1%

Income Tax and Social Contribution (5,058) (5,619) -10% (17,380) (16,147) 8%

(-) Current (4,253) (5,410) -21% (27,261) (15,031) 81%

(-) Deferred (805) (209) 285% 9,881 (1,116) -985%

Net Income 104,882 124,946 -16% 340,098 343,867 -1%

Attributable to Non-Controlling Interests (139) (82) 70% (177) (1,154) -85%

Attributable to Controlling Interests 104,743 124,864 -16% 339,921 342,713 -1%

Net Margin 56.7% 54.1% 2.6 p.p. 57.6% 51.5% 6.2 p.p.

Var. %3Q15 3Q14 Var. % 9M15 9M14

 
*Throughout this release, the expression Net Income refers to the Net Income Attributable to the Controlling Shareholders. This line excludes the interest of 
minority developers from the results of subsidiaries. 
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BALANCE SHEET 
 

Balance Sheets

Periods ended in September 30th

In thousands of Brazilian Reais (R$)

Assets 3,178,072 3,228,104 -2%

Current Assets 1,663,003 1,778,503 -6%

Cash and Cash Equivalents 73,428 80,280 -9%

Financial Investments 313,224 414,788 -24%

Trade Accounts Receivable 529,670 575,831 -8%

Provision for Doubtful Accounts 0 0 n.a.

Real Estate Held for Sale 738,002 688,284 7%

Recoverable Taxes 1,958 1,856 5%

Transactions w ith Business Partners 0 0 n.a.

Other Receivables 6,721 17,464 -62%

Non-Current Assets 1,515,069 1,449,601 5%

Trade Accounts Receivable 361,486 306,622 18%

Real Estate Held for Sale 640,087 654,322 -2%

Recoverable Taxes 9,420 8,136 16%

Prepaid Taxes 0 0 n.a.

Due from Related Parties 10,375 1,132 817%

Notes receivable 14,618 14,618 0%

Dividends Receivables from Investments 0 0 n.a.

Other Receivables 17,020 18,925 -10%

Goodw ill over Investments 0 0 n.a.

Investments 453,785 436,756 4%

Property and Equipment 3,135 3,442 -9%

Intangible 5,143 5,648 -9%

Liabilities & Shareholder's Equity 3,178,072 3,228,104 -2%

Current Liabilities 274,775 457,183 -40%

Suppliers 44,968 37,172 21%

Payroll Obligations 13,147 13,180 0%

Tax Obligations 6,403 6,771 -5%

Loans and Financing 53,006 51,274 3%

Trade Accounts Payable 13,133 21,384 -39%

Reserve for Guarantee 8,917 8,519 5%

Advances from Customers 58,853 72,598 -19%

Land Payable 24,355 37,369 -35%

Dividends Payable 0 162,652 -100%

Due to Related Parties 30,659 23,953 28%

Deferred Taxes 21,334 22,311 -4%

Non-Current Liabilities 196,403 168,909 16%

Loans and Financing 110,701 86,864 27%

Land Payable 56,611 55,859 1%

Reserve for Guarantee 5,169 4,781 8%

Reserve for Contingencies 6,542 6,542 0%

Deferred Taxes 14,264 12,000 19%

Other Debts to Third Parties 3,116 2,863 9%

Shareholder´s Equity 2,706,894 2,602,012 4%

Controlling Interests 2,703,655 2,598,912 4%

Capital 1,220,000 1,220,000 0%

Capital Reserve 38,297 38,297 0%

Earnings Reserves 1,154,851 1,154,851 0%

Special Goodw ill Reserve (49,414) (49,414) 0.0%

Income for the Period 339,921 235,178 45%

Non-Controlling Interests 3,239 3,100 4%

Var. %3Q15 2Q15
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INFORMATION BY SEGMENT 
 

  
9M15 9M14 Var.% 9M15 9M14 Var.%

Net Revenue 140,822 275,643 -48.9% 449,151 390,359 15.1%

Cost of Real Estate Sold and Services (50,913) (108,457) -53.1% (227,894) (203,471) 12.0%

Gross Profit 89,909 167,186 -46.2% 221,257 186,888 18.4%

Gross Margin (%) 63.8% 60.7% 3.2 p.p. 49.3% 47.9% 1.4 p.p.

Selling Expenses (4,465) (6,744) -33.8% (29,036) (22,354) 29.9%

9M15 9M14 Var.% 9M15 9M14 Var.%

ASSETS

Accounts Receivable 272,872 621,549 -56.1% 618,284 717,656 -13.8%

Real Estate Held for Sale 411,187 330,867 24.3% 966,903 821,993 17.6%

LIABILITIES

Loans and Financing 3,020 298,318 -99.0% 160,687 172,183 -6.7%

Advances from Customers 33,368 6,563 408.4% 25,485 17,992 41.6%

9M15 9M14 Var.% 9M15 9M14 Var.%

Number of Launched Developments -                     0 n.a. 3 6 -50.0%

PSV (R$ '000) -                     0 n.a. 387,980 795,743 -51.2%

Launched Usable Area (in thousands of sq.m) -                     0.0 n.a. 55.7 124.3 -55.2%

Launched Units (Units) -                     0 n.a. 496 1,212 -59.1%

Launched Units´Average Price (R$ '000) -                     0 n.a. 782.2 656.6 19.1%

Developments´Average Price (R$/sq.m) -                     0 n.a. 6,969 6,401 8.9%

EZTEC´s Stake Total Launches (%) -                     0.0% 0.0 p.p. 50.8% 77.2% -26.4 p.p.

EZTEC´s PSV (R$ '000) -                     0 n.a. 197,016 614,447 -67.9%

EZTEC's Contracted Sales (R$ '000) (13,585) (12,464) 9.0% 344,705 547,360 -37.0%

Contracted Sales (Units) (35) 76 -146.1% 730 1,411 -48.3%

Residential

Residential

Residential

(Amount expressed in thousands of Brazilian Reais - R$)

Results by Segment

Assets and Liabilities by Segment

Operational Results by Segment Commercial

Commercial

Commercial

(Amount expressed in thousands of Brazilian Reais - R$)
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FINANCIAL PERFORMANCE 
 

 

 

 

 

 

 

 

 

 

 

 

 

Net Revenue 

Revenues from the sale of real estate projects are calculated based on the percentage of completion (PoC) 
method. The PoC is measured based on the costs incurred in relation to the total budgeted cost of the units sold in 
the projects, in line with the procedure provided for in OCPC 04/12, and discounting “Adjustments to Present 
Value” (AVP), in accordance with CPC 12.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
The option by the Company to reduce the pace of launches to adjust the amount of inventory, implies greater 
reliance on sales of inventory units to generate net revenue, as the volume of construction in progress has 
decreased with the delivery of products launched since 2013. 
  
So in this period when that net sales showed a reduction of 80.6% and Company coexists with increase in sales 
volume canceled, due to a more intense cycle project delivery, reduction of 19.9% Net revenue in the quarter to R 
$ 184.8 million, demonstrates the resilience of EZTEC to generate results, even in periods of lower sales. It is also 
worth noting that in September 2015, the Company recognized R$18.3 million in revenues (gross margin of 51%) 
for the expropriation of 2,098.75 m² of land called Chucri Zaidan, a process already foreseen when the acquisition 
and that in not alter the projections related to the project. Analyzing the year, net revenue reached R$590.0 million. 
 

 
 

  

Managerial Data – 9M15 

Financial Highlights 3Q15 3Q14 Var.% 9M15 9M14 Var.%

Gross Revenue (R$ '000) - 256,825 279,387 -8.1% 737,793 789,834 -6.6%

Net Revenue (R$ '000) page 10 184,785 230,724 -19.9% 589,973 666,002 -11.4%

Cost of Real Estate Sold and Services (R$ '000) page11 (94,060) (106,032) -11.3% (278,807) (311,928) -10.6%

Gross Profit (R$ '000) page11 90,725 124,692 -27.2% 311,166 354,074 -12.1%

Gross Margin (%) 49.1% 54.0% -4.9 p.p. 52.7% 53.2% -0.4 p.p.

Selling Expenses (R$ '000) page12 (10,498) (11,155) -5.9% (33,501) (29,098) 15.1%

General and Administrative Expenses (R$ '000) page12 (22,031) (24,961) -11.7% (74,640) (78,214) -4.6%

Other Operating (Expenses) / Revenues (R$ '000) page13 (649) (634) 2.4% (4,123) (6,873) -40.0%

Equity Income (R$ '000) page13 32,574 33,131 -1.7% 97,846 73,545 33.0%

EBITDA (R$ '000) page14 91,695 123,622 -25.8% 302,816 319,493 -5.2%

EBITDA Margin (%) 49.6% 53.6% -4.0 p.p. 51.3% 48.0% 3.4 p.p.

Financial Income (R$'000) page14 19,819 9,492 108.8% 60,730 46,580 30.4%

Income Tax and Social Contribution (R$'000) page14 (5,058) (5,619) -10.0% (17,380) (16,147) 7.6%

Net Income (R$ '000) page15 104,743 124,864 -16.1% 339,921 342,713 -0.8%

Net Margin (%) 56.7% 54.1% 2.6 p.p. 57.6% 51.5% 6.2 p.p.

EPS (R$) (1) 0.667 0.851              -21.6% 2.164 2.336         -7.3%

231 185

666
590

3Q14 3Q15 9M14 9M15

Net Revenue
(R$ million)

-20% -11%

Residential
76%

Commercial
24%

Net Revenue by Standard

Until 2012
8%

2013
44%

2014
39%

2015
9%

Net Revenue by Launch's Year
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Cost of Properties Sold and Services Rendered 

Cost of properties sold and services rendered essentially comprise the costs involving: [i] lot acquisition; [ii] project 

development; [iii] construction; [iv] maintenance (including provisions); and [v] financial charges related to 

production financing (SFH). The Cost of Properties Sold totaled R$278.8 million in 9M15; versus R$311.9 million 

in 9M14 and R$106.0 million in the 3Q14. The decrease is due to a combination of two factors: [i] cost savings in 

projects delivered and [ii] decrease in volume of construction. 
 

A breakdown of costs by type is presented below: 

 

 

 

 

 

 

 
 

 

 

 

 
  
 
  
 
 
 
 
 
 

Gross Profit 

125
91

354
311

54%

49%
53% 53%

3Q14 3Q15 9M14 9M15

Gross Profit
(R$ million)

Gross Margin

-27% -12%

 
Gross Profit reached R$90.7 million in the 3Q15, for a Gross Margin of 49.1%. Considering the 9M15, it reached 
R$311.2 million, for margin of 52.7%. It is important to highlight the consistency, quarter after quarter, of margins at 
high levels, even with a lower share of commercial projects in the result. This result comes from a joint effort of the 
commercial department, realizing sales without aggressive discounts and strong control of costs of the projects 
being delivered and those that are in progress. 
 

Selling and Administrative Expenses 
 

The following table presents a breakdown of Selling and Administrative Expenses as a percentage of Net Revenue: 

3Q15 3Q14 Var.% 9M15 9M14 Var.%

Selling Expenses (10,498) (11,155) -5.9% (33,501) (29,098) 15.1%

% of Net Revenue 5.7% 4.8% 0.8 p.p. 5.7% 4.4% 1.3 p.p.

General and Administrative Expenses (G&A) (22,031) (24,961) -11.7% (74,640) (78,214) -4.6%

% of Net Revenue 11.9% 10.8% 1.1 p.p. 12.7% 11.7% 0.9 p.p.

   Administrative Expenses (19,292) (22,134) -12.8% (63,639) (66,708) -4.6%

   Management Fees (2,739) (2,827) -3.1% (11,001) (11,506) -4.4%

Total SG&A (32,529) (36,116) -9.9% (108,141) (107,312) 0.8%

% of Net Revenue 17.6% 15.7% 2.0 p.p. 18.3% 16.1% 2.2 p.p.

Selling, General and Administrative Expenses (SG&A)

(Amount expressed in thousand of Brazilian Reais – R$)

 

Managerial Data – 9M15 

3Q15 3Q14 Var.% 9M15 9M14 Var.%

Cost of Construction / land (90,725) (97,187) -6.6% (264,160) (287,302) -8.1%

Capitalized Financial Charges (2,300) (7,869) -70.8% (12,049) (22,028) -45.3%

Maintenance / Guarantee (1,035) (976) 6.0% (2,598) (2,598) 0.0%

Total Costs (94,060) (106,032) -11.3% (278,807) (311,928) -10.6%

Cost by Nature

(Amount expressed in thousands of Brazilian Reais - R$)

Residential
82%

Commercial
18%

Cost of Properties Solds by Standard

Until 2012
8%

2013
39%

2014
46%

2015
7%

Cost of Properties Sold by Launch's Year



 

Page 13 of 31 

The Company’s Selling Expenses include all expenses related to tangible assets (sales stands, model apartments 
and related furniture), advertising costs and other expenses related to the marketing efforts of developments, 
besides expenses related to brokerage fees. EZTEC fully recognizes all selling expenses, including those with 
Sales Stands, directly on its income statement as they occur. 

 
 
 
 
 
 
 

 
 
 

 
 

 

 
 
Selling Expenses change with the Company´s needs for new campaigns or when it needs to invest in new sales 
stands for upcoming launches our units in inventory. 
 

 
 

 
 
 
 

 
 
 
 
 
 
 

 
 
 

 
 
 
 
 
General and Administrative Expenses totaled R$22.0 million in the third quarter of 2015. The Administrative 
Expense / Net Revenue ratio was 12.7% in 9M15, increase of 0.9 p.p. comparing to 9M14, due to the increase in 
volume of non-controlled projects by the Company and to the fact that the Company is responsible for the 
administration of all controlled and non-controlled projects. Therefore, considering the IFRS 10 and IFRS 11 rules 
and the norms of CPC 19, Revenues from non-controlled projects are consolidated only by Equity Income, while 
the Expenses related to these projects are still fully recognized Company´s results. It´s important to point out that 
EZTEC has been reviewing its expenses and administrative process in search of higher efficiency. This process 
can already be observed in the reduction of 17.0% in respect to expenses with payroll between the 9M14 and 
9M15. 
 

Note that EZTEC’s Administrative Expenses include all expenses related to the Company’s integrated model. In 
the 3Q15, the engineering business unit was responsible for 18.7% of Administrative Expenses, while the 
development and brokerage units accounted for the remaining 81.3 %. 
 
 
 
 
 
  

11,155 10,498

29,098
33,501

4.8% 5.7%
4.4%

5.7%

3Q14 3Q15 9M14 9M15

Selling Expenses (R$ '000)

% of Net Revenue

Selling Expenses by Nature

(Amount expressed in thousands of Brazilian 
3Q15 3Q14 Var.% 9M15 9M14 Var.%

Advertising Expenses and Others (9,251) (9,670) -4.3% (27,762) (21,774) 27.5%

Expenses w ith stand (1,247) (1,485) -16.0% (5,739) (7,324) -21.6%

Total Selling Expenses (10,498) (11,155) -5.9% (33,501) (29,098) 15.1%

24,961 22,031

78,214 74,640

10.8% 11.9% 11.7% 12.7%

8.1% 8.7% 8.6% 9.2%

3Q14 3Q15 9M14 9M15

G&A (R$ '000)

% of Net Revenue % of (Net Revenues + Eq. Income Net Revenue)

3Q15 3Q14 Var.% 9M15 9M14 Var.%

Payroll and related taxes (1) (9,688) (12,239) -20.8% (32,981) (39,723) -17.0%

Employee Benefits (3,226) (2,428) 32.9% (9,526) (6,983) 36.4%

Depreciation and Amortization (852) (1,002) -15.0% (2,839) (2,883) -1.5%

Service expenses (5,823) (5,564) 4.7% (21,041) (18,881) 11.4%

Rentals and common area maintenance fees (695) (618) 12.5% (1,920) (1,787) 7.4%

Maintenance of properties (44) (355) -87.6% (306) (743) -58.8%

Taxes and Fees (147) (233) -36.9% (1,022) (874) 16.9%

Other expenses (1,556) (2,522) -38.3% (5,005) (6,340) -21.1%

Total G&A (22,031) (24,961) -11.7% (74,640) (78,214) -4.6%

G&A by Nature

(Amount expressed in thousand of Brazilian Reais – R$)

(1) Including Board´s Fees 
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Other Operating Revenue and Expenses 

The following table presents a breakdown of the line "Other Operating Revenue and Expenses" as a percentage of 
Net Revenue: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Tax Expenses include basically expenses with urban real estate tax (IPTU) and other taxes related to EZTEC’s lots 
and units in our inventory. 
 
Equity Income 
 

In 2013, the rules of the IFRS 10 and IFRS 11, regarding projects with shared control, were taken into effect. When 
adopting the norms of the CPC 19, the share of Assets and Liabilities, Revenues and Expenses in projects that are 
“not controlled” by EZTEC cease being consolidated proportionally to EZTEC´s stake. 
 

The Company understands as a “non-controlled” project, a project which its operational and financial decisions are 
not taken exclusively by EZTEC. 
 

The table below shows the sum of the results, proportional to the Company´s stake, of “non-controlled” projects 
which were subject to the Equity Income method. It is important to highlight the growth of 33.0% in net income of 
these enterprises between 9M14 and the 9M15; mainly a result of increasing margins of these products, in line with 
those reported in the income statement: 
 

Gross Revenues 83.2 182.8 -54.5% 262.2 291.3 -10.0%

Sales Cancellations 14.7 26.5 -44.6% 36.0 40.4 -10.9%

Taxes from Sales 1.4 3.5 -59.3% 4.9 5.9 -16.6%

Net Revenues 67.1 152.8 -56.1% 221.4 245.1 -9.7%

Cost of Real Estate Sold and Services 31.3 87.7 -64.4% 110.5 143.9 -23.2%

Gross Profit 35.8 65.1 -45.0% 110.9 101.1 9.6%

Gross Margin (%) 53.4% 42.6% 10.8 p.p. 50.1% 41.3% 8.8 p.p.

Commercial Expenses 4.0 13.0 -69.2% 12.0 25.4 -52.9%

Net Income 32.6 51.2 -36.4% 97.8 73.6 33.0%

Net Margin (%) 48.5% 33.5% 15.0 p.p. 44.2% 30.0% 14.2 p.p.

Average Control (as % Revenue) 43.2% 44.9% -1.7 p.p. 43.2% 47.9% -4.6 p.p.

Var.%
(in R$ MN)

Results for Shared Control projects 
3Q15 3Q14 Var.% 9M15 9M14

 
 
The table below shows the Balance Sheet for “non-controlled” projects which were subject to the Equity Income 
method: 
 

Assets

Trade Accounts Receivable 415.3 356.9 16.4% 415.3 390.3 6.4%

Real Estate held for Sale 216.0 216.1 0.0% 216.0 208.7 3.5%

Liabilities

Loans and Financing 115.4 80.8 42.8% 115.4 111.6 3.4%

Advances from Customers 10.6 23.1 -53.8% 10.6 10.1 5.8%

Balance Sheet for Shared Control projects
3Q15 3Q14 Var.% 3Q15 2Q15 Var.%

(in R$ MN)

 
 
 
 
 
 
 
 
  

3Q15 3Q14 Var.% 9M15 9M14 Var.%

Total Other Operating Revenue and Expenses (649) (634) 2% (4,123) (6,873) -40.0%

% of Net Revenue 0.4% 0.3% 0.1 p.p. 0.7% 1.0% -0.3 p.p.

Tax Expenses 155 (101) -253.5% (3,490) (3,384) 3.1%

Provision for contigence   -    -  n.a.   -    -  n.a.

Other Operating Revenue and Expenses (804) (533) 50.8% (633) (3,489) -81.9%

Equity Income 32,574 33,131 -2% 97,846 73,545 33.0%

% of Net Revenue 17.6% 14.4% 3.3 p.p. 16.6% 11.0% 5.5 p.p.

Other Operating Revenue and Expenses

(Amount expressed in thousand of Brazilian Reais – R$)
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EBITDA 
 

124
92

319 303

54%
50%

48%
51%

3Q14 3Q15 9M14 9M15

EBITDA
(R$ million)

EBITDA Margin

-26% -5%

 
 
In the 3Q15, EBITDA reached R$91.7 million EBITDA Margin reached 49.6%, 4.0 p.p. less to the 3Q14 and 0.6 
p.p. less to the 2Q15. This reducing in EBITDA margin is mainly due to the lower dilution in operational expenses, 
due to lower revenue recognized. 
 

The following table shows in greater detail the EBITDA calculation adopted by EZTEC: 
 
 
 
 
 
 
 
 
 

 
 
(1) EBITDA corresponds to net income before income and social contribution taxes, net financial result and expenses with depreciation and amortization. EBITDA is  
not a financial statement line in accordance with BR GAAP and does not represent cash flow for the periods presented. EBITDA does not have a standardized 
meaning and the definition of EBITDA used by EZTEC may not be comparable with that used by other companies. 

 

Net Financial Result 
In the 9M15, EZTEC registered Net Financial Result of R$60.7 million, R$30.2 million related to the “Interest 
Income on Trade Accounts Receivable” from our Performed Receivables. The annual increase was due to the 
Company´s higher the Cash and Financial Investments position during most of the year.  
 
 

 

 

 

 

 

 

 

 

 

 
 

  

EBITDA

(Amount expressed in thousand of Brazilian Reais – R$)
3Q15 3Q14 Var.% 9M15 9M14 Var.%

Net Income 104,743 124,864 -16.1% 339,921 342,713 -0.8%

Income Tax and Social Contribution 5,058 5,619 -10.0% 17,380 16,147 7.6%

Net Financial Result (19,819) (9,492) 108.8% (60,730) (46,580) 30.4%

Depreciation and Amortization 1,713 2,631 -34.9% 6,245 7,213 -13.4%

EBITDA (1) 91,695 123,622 -25.8% 302,816 319,493 -5.2%

EBITDA Margin (%) 49.6% 53.6% -4.0 p.p. 51.3% 48.0% 3.4 p.p.

3Q15 3Q14 Var.% 9M15 9M14 Var.%

Financial Revenues

Financial Income 11,308 8,314 36.0% 30,567 18,346 66.6%

Interest Income on Trade Accounts Receivable 8,251 421 1859.9% 30,247 25,199 20.0%

Other 1,443 2,252 -35.9% 5,870 5,505 6.6%

Total Revenues 21,002 10,987 91.2% 66,684 49,050 36.0%

Fianancial Expenses

Interest and Inflation Adjustments Losses (168) (78) 115.4% (1,241) (274) 352.9%

Discounts on Trade Accounts Receivable (905) (1,203) -24.8% (3,327) (1,506) 120.9%

Other (110) (214) -48.6% (1,386) (690) 100.9%

Total Expenses (1,183) (1,495) -20.9% (5,954) (2,470) 141.1%

Net Financial Result 19,819 9,492 108.8% 60,730 46,580 30.4%

Financial Result by Nature

(Amount expressed in thousand of Brazilian Reais – R$)
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Income and Social Contribution Taxes 
 
Income and Social Contribution Taxes amounted to R$5.1 million in the 3Q15, versus R$5.6 million in the 3Q14. 
EZTEC adopts Risk Segregation structures for its projects, given its understanding that in addition to the tax 
benefits on Revenue generated by the tax rate of 4.0% (PIS+COFINS+IR+CSLL), the mechanism obligatorily 
segregates the cash of its projects, leading to lower use of production financing, better margins for the Company 
and, most importantly, conveying to clients, banks and suppliers a sense of security regarding the management of 
financial resources of projects. 

 
Net Income 
 

 
 
 
 
 
 
 
 

 

 
 
 
 
 
Net Income, in the 3Q15, reached R$104.7 million, with Net Margin at 56.7%. Considering the first nine months of 
the year, it reached R$339.9 million, with Net Margin at 57.6%,6.2 p.p. superior to the same period last year. The 
net Income maintenance in the 9M15 and the high levels of Net Margin are due to: [i] high gross margin, result of 
the commercial effort and the efficiency of engineering team to deliver products on budget; [ii] of the operational 
management focused on efficiency, which has been able to adjust its expenses to the needs of the company in 
order to maintain the quality of results; [iii] of positive financial results, from a management of resources that strives 
for financial strength and low leverage, which allows to keep Performed Receivables yielding at IGP-M index + 10 
to 12% p.y.. 
 
Deferred Revenue and Income 

Deferred Revenue according to the percentage of conclusion (PoC) method was R$448.9 million in the 3Q15. 
Considering the IFRS 10 and 11 rules and the CPC 19, it´s important to highlight that, in recent periods, a great 
number of “non-controlled” projects were launched and sold in recent periods; and that their results are recognized 
only through Equity Income in the Income Statement. Projects such as the Jardins do Brasil, and Prime House 
Bussocaba. The table below shows the Company’s Deferred Revenue, costs and income, as well as the expected 
margin, which was 50.1% by the end of the 3Q15, related to the units which have been sold but are still to be 
constructed: 

3Q15 2Q15 Var.% 3Q15 3Q14 Var.%

Revenues to be Recognized - end of the period 797,385 888,176 -10.2% 797,385 655,989 21.6%

Present Value Adjustment - On-Balance 28,770 24,536 17.3% 28,770 21,696 32.6%

Present Value Adjustment - Off-Balance 70,525 83,256 -15.3% 70,525 33,379 111.3%

Cost of Units Sold to be Recognized - end of the period (447,761) (505,917) -11.5% (447,761) (336,752) 33.0%

Result to be Recognized 448,919 490,051 -8.4% 448,919 374,312 19.9%

Margin to be Recognized (%) 50.1% 49.2% 0.9 p.p. 50.1% 52.6% -2.6 p.p.

Revenues and Results to be Recognized

(Amount expressed in thousand of Brazilian Reais – R$)
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In the previous chart, the quarterly variation in Margin is a result of the product mix (commercial and residential) in 
each quarter. The current Margin level indicates the trend for future Gross Margin, changing according to the mix of 
products launched on each quarter. It is important to notice the regularity of EZTEC´s Margin to be Recognized and 
its proximity with the Gross Margins reported throughout the quarters. 

 
Accounts Receivable 
 

Accounts Receivable represent sales of residential and commercial development projects, with the outstanding 
balance of the contracts updated in accordance with the respective contractual clauses and a provision for doubtful 
credits created based on risk analysis and a meticulous evaluation by Management. 
 

Monetary restatement of accounts receivable is recorded on the income statement under revenue from property 
sales up to the delivery of keys, and under financial income (interest) after the delivery of keys. 

 

 
 
 
 
 
 
 
 
 
 
 
By September 30, 2015, the Receivables portfolio, excluding service revenues and provisions, totaled R$1,568.4 
million, and the default rate (accounts overdue more than 90 days) represented 5.07% of the total portfolio, 
substantial reduction compared with previous quarters. Of the amounts overdue at the end of 3Q15, approximately 
68% refers to projects delivered in the last two quarters and their clients. These clients are under the bank´s 
analysis for taking out loans to settle (“transfer”) the outstanding balance of their delivered units. 
 
Total Performed Receivables, which means they are qualified for securitization, came to R$345.4 million and were 
adjusted by the IGP-M index + 12% p.a., as a results of the “transfers” in recent periods. 
 
The table below shows the calculation of our accounts receivable: 
 

 
 

 
 
 
 
 
 
 
 
 
 

 
(1) The company finances a maximum of 80% of the purchase price for its clients once the project is delivered. The accounts receivable 
of units delivered is subject to monetary restatement based on the variation in the IGP-M inflation index published by the Getúlio Vargas 

Foundation (FGV) plus annual interest of 12%, which is booked on the quarterly income statement under the item “financial income”.  
(2) Represented by receivables from sales based on the percentage of completion (PoC) of projects. The amounts related to monetary 
restatement are booked on the quarterly income statement under the item “revenue from property sales” up to the delivery of keys.  
(3) Represented by receivables from sales not recognized on the balance sheet due to the percentage of completion (PoC) criteria 
adopted for revenue recognition. The amounts related to monetary restatement are booked on the quarterly income statement under the 
item “revenue from property sales” up to the delivery of keys. 
(4) Receivables from clients originating from the sales of units under construction are based on the percentage of completion (PoC), with 
amounts received exceeding the revenue recognized based on the POC method under current liabilities as advances from clients. 

 

 

  

Trade Accounts Receivable

(Amount expressed in thousand of Brazilian Reais – R$)
3Q15 2Q15 Var.%

Clients by Sales and Property Developments 891,156 882,453 1.0%

    Short-Term 529,670 575,831 -8.0%

    Long-Term 361,486 306,622 17.9%

Accounts Receivable Off-Balance Sheet 738,464 815,578 -9.5%

    Short-Term 153,708 168,583 -8.8%

    Long-Term 584,756 646,995 -9.6%

Total Trade Accounts Receivable 1,629,620 1,698,031 -4.0%

Receivables

(Amount expressed in thousand of Brazilian Reais – R$)
3Q15 2Q15 Var.%

Total Account Receivables of Developments (Concluded) 888,842 879,185 1.1%

   Receivables for Property Development - Completed Construction (1) 345,369 410,468 -15.9%

   Receivables for Property Development - Construction in Progress (2) 543,473 468,717 15.9%

Total Accounts Receivable (Non-Concluded) (3) 738,464 815,578 -9.5%

Advance from Costumers (4) (58,921) (72,598) -18.8%

Total Accounts Receivable 1,568,385 1,622,165 -3.3%
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Net Cash and Indebtedness 

The Company´s Debt is composed exclusively of dedicated Homebuilding Financial System (SFH) financing lines.  
 
EZTEC reported a Net Cash position of R$222.9 million by the end of the quarter, while Cash, Cash equivalents 
and Financial Investments R$386.7 million. Excluding the effects of Dividends payment, there was a cash 
generation of R$28.7 million. Low leverage and indebtedness related exclusively to project finance has always 
been the Company´s basic guidelines for its business model. The conservative management of the Cash position 
allows a differentiated attitude towards capturing business opportunities, such as new land pieces or stake 
acquisitions. It´s important to point out EZTEC can also count with R$345.4 million of Performing Receivables, 
yielding IGP-M index + 10 to 12% p.a., which are qualified for securitization and can be converted into Cash if 
needed; and R$386.7 million in by the end of the 3Q15. 
 

EZTEC's debt is composed exclusively of financing lines for production, with rates ranging from 8.5% + TR p.a. to 
9.0% + TR p.a.. 
 

Financial Debt

(Amount expressed in thousand of Brazilian Reais – R$)
3Q15 2Q15 Var.%

Short-Term Debt 53,006 51,274 3.4%

Long-Term Debt 110,701 86,864 27.4%

Cash and Cash Equivalents (73,428) (80,280) -8.5%

Financial Investments (313,224) (414,788) -24.5%

Net (Cash) Debt (222,945) (356,930) -37.5%

Cash (Burn) Generation (133,985) 45,709 -393.1%

Dividendos Paid 162,652 0 n.a.

Cash (Burn) Generation Ex Dividends 28,667 45,709 -37.3%  
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OPERATIONAL INDICATORS 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 

 
(1) Total PSV, regardlessy of the Company’s interest in the projects. 
(2) Calculated by multiplying total PSV by the company's interest in the projects. 
 

Operations  
 

EZTEC adopts a fully integrated business model, which is divided into three business units: Development, which 
prospects and develops projects that meet the Company's criteria for returns; Engineering and Construction, 
which assures quality during the execution of projects, timely delivery and the control of costs; and Brokerage, 
whose team of brokers is responsible for maintaining the rapid pace of sales of the Company’s developments. 
EZTEC also offers financing directly to its clients with terms of up to 150 months and interest of IGP-M inflation 
index + 10 to 12% p.a. after delivery of keys.  
 

EZTEC believes firmly in its vertical model, which provides efficient negotiations with suppliers, flexibility in the 
creation of products and operational excellence in development and construction processes.  
 

The company has an internal development team that creates new EZTEC products based on the needs of its 
clients, working jointly with other development departments to anticipate trends and make the most of the area 
available, while maintaining high levels of social and environmental responsibility, in order to create value and 
support higher prices. The internal development team also saves the Company some money, since it reduces 
expenses with third-party services. 
 

EZTEC has over 134 employees in its engineering, budget, planning and supplying departments, as well as 3,377 
workers, including employees and outsourced personnel at its construction sites, which ensures the execution and 
delivery of all projects with the required level of controls and quality and within the established timetable. Given our 
focus in the São Paulo Metropolitan Area, EZTEC is able to maintain long-term partnerships with its materials and 
services suppliers, which helps ensuring deadlines are met and reducing the effects from labor shortage and 
construction costs inflation.   
 
As of September 30, 2015, EZTEC had 26 sites under construction. Out of these, 22 sites were constructed by 
EZTEC and the other 4 were outsourced to partners. Together, they represent 7,916 units under construction.  
 
The table below details the projects delivered throughout the 9M15: 

 

Project Launch Date
Launch Total PSV 

(R$ MM)
% EZTEC

EZTEC PSV

(R$ MM)
Total Units % Units Sold

Royale Merit Nov-11 127.3 60% 76.4 160 66%

Massimo Nova Saúde Jun-12 59.1 100% 59.1 108 87%

The View  Nova Atlântica Jul-12 81.0 100% 81.0 200 80%

Green Work Jul-12 140.2 100% 140.2 369 73%

In Design Jun-12 108.9 100% 108.9 422 85%

Dez Cantareira Dec-12 54.0 50% 27.0 300 100%

Brasiliano Nov-12 74.9 45% 33.7 162 80%

Bosque Ventura Mar-12 147.8 70% 103.4 450 92%

Up Home Santana Aug-12 49.0 100% 49.0 96 46%

Splendor Vila Mariana Mar-13 66.2 100% 66.2 34 88%

Total 908.4 744.9 2,301.0 83%   

Operational Performance (Ex-EZ Towers) 3Q15 3Q14 Var.% 9M15 9M14 Var.%

Number of Launched Developments 0 1 -100.0% 3 6 -50.0%

PSV (R$ '000) (1) 0 119,352 -100.0% 387,980 795,743 -51.2%

Launched Usable Area (in thousands of sq.m) 0.0 14.5 -100.0% 55.7 124.3 -55.2%

Launched Units (Units) 0 108 -100.0% 496 1,212 -59.1%

Launched Units´Average Price (R$ '000) #DIV/0! 1,105.1 n.a. 782.2 656.6 19.1%

Developments´Average Price (R$/sq.m) #DIV/0! 8,232 n.a. 6,969 6,401 8.9%

EZTEC´s Stake Total Launches (%) #DIV/0! 70% n.a. 51% 77% -26.4 p.p.

EZTEC´s PVS (R$ '000) (2) 0 83,546 -100.0% 197,016 614,447 -67.9%

Contracted Sales (R$ '000) 38,428 197,978 -80.6% 331,120 534,896 -38.1%

Contracted Sales (Units) 68 403 -83.1% 695 1,487 -53.3%
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Land Bank 
 
On September 30, 2015, EZTEC’s Land Bank (ex-EZ Towers) totaled R$6.0 billion in own PSV. The average cost 
of the land bank, including expenses related to increasing the ratio of floor space to lot area, is equivalent to 
12.6% of PSV. 
 
More details on the location of EZTEC’s sites and projects are available at www.eztec.com.br/ir in the section "Map 
of Projects". 
 

  
 

 
   
 
 
 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
  
 
 
 
 
 
 
  

(1) Excludes the City of São Paulo, i.e. the other 38 
municipalities in the São Paulo Metropolitan Area 

(SPMA). 

Managerial Data – 9M15 

City  of  São 
Paulo

68%

SPMA (1)
25%

Shore
7%

Geographical Breakdown
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42%
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End

21%

High-End
16%

Commercial
20%

Low Middle-End
1%

Allocation by Standard
% of EZTEC's PSV

< R$50 million
(4 projects)

3%

R$50 - R$100 million
(13 projects)

16%

R$100 - R$200 million
(7 projects)

18%

R$200 - R$500 million
(7 projects)

39%

> R$500 million
(2 projects)

24%

Projects Size Breakdown
% of EZTEC's PSV

2007
9%

2008
6%

2010
4%

2011
11%

2012
8%

2013
39%2014

21%

2015
2%

Acquisition Period Breakdown
% of EZTEC's PSV

http://www.eztec.com.br/ir
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Launches 

One of the basic premises of EZTEC operation is liquidity of its products without the expense of profitability. Faced 
with a scenario where there is reduction in sales speeds compared to previous periods, the Company opted to 
maintain its focus on units in inventory and had not launched in the third quarter of 2015. 
 
Following the same logic exposed above, the Company, by exercising the suspension clause present in buying 
and selling unit contract, chose to suspend phase Noronha of Jardins do Brasil project, launched in May 2015, 
which 1,059 units ranged from 38 sq.m. to 68 sq.m., with EZTEC's PSV of R$95.8 million. The phase Atlântica, 
launched in the same period, proceeds normally, just like the other products of 2015. Thus, adjusting by the 
suspension of the project, EZTEC had R$125.0 million launched in 2Q15 and R$197.0 million in the year. 
 
It is worth noting that the project returns to the Company's landbank and should be released at the appropriate 
time according to the evaluation of the commercial department. EZTEC follows with PSV of approximately R$6 
billion in its landbank and is prepared to accelerate the development of its products so feel improved market 
conditions. 
 

119
0

614

197

3Q14 3Q15 9M14 9M15

Launched PSV
% EZTEC (R$ million)

-68%

509

887
1,157 1,189

1,351
1,068

197

2009 2010 2011 2012 2013 2014 9M15

Cumulative Launched PSV
% EZTEC (R$ million)

 
The following table provides information on the real estate projects launched in 2015: 
 

Project Land Name Region Units
Total PSV

(R$MN)
% EZTEC

EZTEC's 

PSV

(R$MN)

% Units 

Sold
Segment Standard

1Q15

Splendor Ipiranga Agostinho Gomes City of São Paulo 44 72.0 100% 72.0 80% Residential High-End

2Q15

Massimo Vila Carrão Biguaçu II City of São Paulo 66 52.6 100.0% 52.6 39% Residential Middle High-End

Jardins do Brasil - Atlântica Osasco III SPMA* 386 263.4 27.5% 72.4 46% Residential Middle High-End

Total 2Q15 452 316.0 39.6% 125.0 45%

Total 496 388.0 51% 197.0 48%
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Sales 

Considering the Company's option for not launching new products in the quarter, the reduction in volume sold 
would be a natural consequence of the option by the Company not to raise their inventory. Analyzing the 
contracted sales of R$38.4 million, net of cancellations, obtained in the 3Q15, it is worth noting the effort made by 
EZTEC to sell units delivered or under construction, keeping margins at healthy levels for operation, even in a time 
when the macroeconomic conditions turn the process of selling real estate increasingly challenging. 
 
Still about the project Jardins do Brasil - Noronha, the R$11 million reported in sales in 2Q15 were canceled, 
readjusting the accumulated volume in the 1H15. Preliminary managerial indicators show the repositioning of up to 
20% of the units originally sold in other products from Jardins do Brasil. 
 
Thus, EZTEC totaled R$331.1 million in contracted sales in the 9M15. 
 

198

38

535

331

3Q14 3Q15 9M14 9M15

Contracted Sales
% EZTEC (R$ million)

-38%-81%

565
748

884 876
1,043

881
331

2009 2010 2011 2012 2013 2014 9M15

Cumulative Contracted Sales
% EZTEC (R$ million)

 
 
 
 

 

  

 

 

 

 

 
 
 
 
 
 
 
The Sales-Over-Supply (SoS) ratio is presented below and reflects the liquidity of the products originated by 
EZTEC. To eliminate the effects from sale-price appreciation over time, which leads to distortions between the 
initial inventory and contracted sales, EZTEC adopts square meters for analyses of Sales-Over-Supply. 

 
SALES-OVER-SUPPLY 3Q15 3Q14

 + Inventory on Jun/15 (sq. m) 169,177 183,811

 + Launches at period (sq. m) 0 63,447

 = Inventory + Launches (sq. m) 169,177 247,257

 - Sales at period (sq. m) 4,961 58,075

 = Final Inventory (sq.m) 164,215 189,182

   Sales Over Supply 2.9% 23.5%

9M15 9M14

185,371 159,189

25,935 143,506

211,306 302,694

47,091 113,512

164,215 189,182

22.3% 37.5%  
 
 
  

Managerial Data - 9M15 

*2014 and 2015´s Launches, Sales and Inventory are considering the additional 30% of Cidade Maia. 

Sales

% EZ T EC
% T o tal

2Q15 49,957,901 15.1%

1Q15 55,377,196 16.7%

4Q14 47,205,737 14.3%

3Q14 3,073,412 0.9%

2Q14 10,269,087 3.1%

1Q14 82,612,400 24.9%

2013 54,277,867 16.4%

2012 -39,870,177 -12.0%

2011 27,667,843 8.4%

2010 41,234,118 12.5%

Until 2009 -685,485 -0.2%

Launches' P erio d

Middle High-End
23%

High-End
23%

Commercial
-4%

Low -End
2%

Middle-End
48%

Contracted Sales by Standard
% of EZTEC's PSV
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Seeking to strengthen the brand and ensure the high quality of service provided, the Company has been expanding 
its in-house brokerage team, responsible for 81.8% of sales in 9M15. Bear in mind that in addition to the gains in 
terms of the level of brokerage services, the sales team also generates: [i] higher inventory liquidity, being 
responsible for the sale of nearly all inventory units´ sales; [ii] market intelligence, since it captures market 
information for the Company and enables trends anticipation; and [iii] better pricing of products by communicating 
more effectively to clients the advantages of EZTEC’s products. The following chart presents the share of sales 
made by EZTEC's in-house team versus those made by outsourced brokers.  
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Units in Inventory 

Project
Launch 

Date

Total 

Units

% Units 

Sold

Inventory 

Units
% EZTEC

Inventory

Units R$(1)

Inventory

Spaces R$(1)

2009 and Previous

Splendor Tatuapé Aug-06 108 99% 1 100% 1,633,620 100,451

Clima do Bosque Jun-07 208 100% 1 100% 430,860 0

Bell'Acqua Apr-08 152 99% 1 100% 434,470 0

Capital Corporate Office May-09 450 99% 3 100% 2,839,513 527,537

Reserva do Bosque Oct-09 267 100% 1 50% 125,134 0

2010

Massimo Residence Mar-10 108 99% 1 50% 335,081 33,755

Quinta do Horto May-10 119 98% 2 100% 1,374,375 148,243

Sky Jun-10 314 97% 10 90% 5,968,771 223,566

Royale Prestige Oct-10 240 92% 19 60% 16,020,929 450,274

Art'E Oct-10 162 96% 7 50% 3,557,254 35,957

Gran Village Vila Formosa Nov-10 308 97% 8 100% 3,787,305 172,605

2011

NeoCorporate Offices Jan-11 297 75% 73 100% 34,127,736 2,798,286

Trend Paulista Offices Feb-11 252 93% 18 50% 5,832,660 448,350

Quality House Sacomã Feb-11 216 98% 4 100% 1,456,510 174,627

Royale Tresor Mar-11 240 89% 27 60% 10,889,578 297,932

Supéria Pinheiros Jun-11 108 87% 14 100% 8,084,201 0

Chateau Monet Jun-11 163 72% 46 100% 34,382,690 466,200

Still Vila Mascote Jun-11 150 89% 16 50% 3,918,363 381,156

Sophis Santana Sep-11 50 74% 13 100% 29,566,962 0

Royale Merit Nov-11 160 66% 55 60% 28,752,400 353,033

Up Home Vila Carrão Dec-11 156 85% 23 100% 10,194,619 404,512

Vivart Tremembé Dec-11 158 77% 36 100% 14,559,515 385,592

Gran Village São Bernardo Dec-11 474 82% 83 100% 35,630,467 498,601

2012

Neo Offices Feb-12 96 81% 18 100% 5,809,124 0

Bosque Ventura Mar-12 450 92% 34 70% 11,308,587 228,438

Massimo Nova Saúde Jun-12 108 87% 14 100% 8,752,537 180,023

In Design Jun-12 422 85% 64 100% 17,340,727 765,000

The View Nova Atlântica Jul-12 200 80% 40 100% 21,494,535 1,179,086

Green Work Jul-12 369 73% 101 100% 41,375,423 8,117,579

Up Home Santana Aug-12 96 46% 52 100% 26,104,389 0

Chácara Cantareira Sep-12 292 82% 53 50% 15,230,479 112,500

Prime House São Bernardo Sep-12 508 81% 98 100% 32,018,330 0

Parque Ventura Oct-12 508 91% 48 70% 14,349,025 146,697

Jardins do Brasil - Abrolhos Oct-12 498 81% 97 27.5% 13,637,266 219,795

Jardins do Brasil - Amazônia Oct-12 324 77% 73 27.5% 19,690,859 84,414

Brasiliano Nov-12 162 80% 32 45% 7,781,351 24,789

2013

Premiatto Sacomã Feb-13 138 84% 22 100% 8,957,735 642,822

Splendor Vila Mariana Mar-13 34 88% 4 100% 7,850,805 0

Le Premier Paraíso Mar-13 40 68% 13 100% 31,070,255 0

EZ Mark May-13 323 60% 130 100% 138,212,136 4,488,922

Jardins do Brasil - Mantiqueira Jun-13 498 91% 45 27.5% 6,416,968 432,424

Centro Empresarial Jardins do 

Brasil - Torre São Paulo
Jun-13 424 87% 57 27.5% 4,950,984 0

Centro Empresarial Jardins do 

Brasil - Torre Osasco
Jul-13 424 81% 81 27.5% 7,171,801 0

Quality House Ana Costa Sep-13 238 55% 107 100% 46,989,868 135,000

Massimo Vila Mascote Sep-13 162 58% 68 100% 57,520,809 366,025

Cidade Maia - Jardim Dec-13 280 92% 23 100% 13,243,569 1,377,147

Cidade Maia - Praça Dec-13 451 80% 90 100% 45,823,821 2,121,349

Cidade Maia - Alameda Dec-13 448 89% 51 100% 15,132,733 225,000

2014

Cidade Maia - Botânica Mar-14 566 80% 111 100% 54,310,040 1,762,869

Cidade Maia - Reserva Mar-14 224 64% 81 100% 68,581,867 1,305,948

Magnífico Mooca May-14 162 97% 5 50% 1,595,805 247,500

San Felipe - Palazzo Jun-14 48 69% 15 100% 14,082,090 220,000

San Felipe - Giardino Jun-14 104 58% 44 100% 42,462,563 220,000

Le Premier Flat Campos do 

Jordão
Jul-14 108 85% 16 100% 18,176,335 110,000

Prime House Parque Bussocaba Oct-14 568 71% 166 65% 35,854,300 0

Legítimo Santana Dec-14 70 80% 14 100% 10,172,255 457,643

2015

Splendor Ipiranga Feb-15 44 80% 9 100% 14,697,775 155,268

Massimo Vila Carrão Apr-15 66 39% 40 100% 31,284,625 209,381

Jardins do Brasil - Atlântica Jun-15 386 46% 207 28% 36,641,227 582,395

Total 14,699 2,585 1,199,996,013 35,531,273   
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Managerial Data – 3Q15 
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EZ TOWERS CORPORATE PROJECT 
 

EZTEC begun EZ Towers´s construction in 2012, has 
delivered Tower A in December 2014. Tower B is 
scheduled to be delivered by the end of 2015. 
 
On April 16

th
, 2015, EZTEC announced the conclusion of 

the sale operation of the EZ Towers – Tower A to São 
Carlos Empreendimentos e Participações S.A. in the first 
quarter of 2015. Therefore, with the delivery of Tower A in 
December, 2014 followed by the granting of the final deed 
of sale in March, 2015; all financial obligations were 
completely settled. 
 
The sale of EZ Towers - Tower A commercial project was 
sold to São Carlos for R$564 million. The revenues related 
to the sale has been recognized from the 1Q13 and onward 
according to the construction´s evolution, mesured by the 
Percentage of Completion (PoC) method and ajusted by the 
Adjustments to Present Value. As of September 30,  2015, 
the total incurred cost for the construction of both towers 
reached R$496.6 million. 

 
Tower A´s sales price has been divided into two forms of payment: [i] a R$58 million Pre-Determined Payment 
which are indexed by the INCC (National Civil Construction Index), which was paid in the 1Q13; and two other Pre-
Determined payments done in the 4Q14 and 1Q15; and [ii] the Variable Payments which are installments related to 
the loan´s financial costs which were paid by São Carlos during the projetc´s construction. 
 
The graph below shows the evolution of the PoC for the EZ Towers project: 
 

  

EZ Towers – October 2015 
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CAPITAL MARKETS 
 

Ownership Structure 
EZTEC stock is listed on the Novo Mercado special corporate governance segment of the BM&FBovespa under 
the ticker EZTC3, and its capital is composed of 157,058,466 common shares, with a free float of 34.9%, 
equivalent to 54,856,382 shares (October 31

th
, 2015). 

 

Net Asset Value 
 

Since 2008, the Company has presented, on a quarterly basis, a calculation of its Net Asset Value, which serves to 
highlight, through a summary of its audited financial and managerial data, the Company's intrinsic book value that it 
is still not fully reflected in its financial statements: 
 

Calculation of the Net Asset Value

(Amount expressed in thousands of Brazilian Reais - R$)
3Q15 3Q14

Controller 1,903,380 1,736,329

(+) Cash 386,652 381,521

(-) Debt (163,707) (470,501)

(-) Dividends to be Paid   -  (139,172)

(+) CEPAC   -    -  

(+) Unperformed Receivables 1,223,016 1,719,258

(+) Performed Receivables 345,369 226,765

(-) Construction Obligation (622,925) (560,724)

(+) Land bank Inventory (1) 716,646 674,757

(-) Land bank / Project Quotas  Payable (2) (80,966) (150,650)

Present Value Adjustment - On-Balance 28,770 21,696

Present Value Adjustment - Off-Balance 70,525 33,379

Inventory - Managerial Data 1,901,459 1,952,769

(+) Units in Inventory  (3) 1,235,527 1,287,237

(+) EZ Tow ers (Project Under Construction) 636,000 636,000

(+) Sales to be Recognized 29,932 29,532            

Shared Control 462,605 629,553

Adjusted Net Asset Value 4,267,445      4,318,651       

Total of Shares 157,058       157,058        

Adjusted Net Asset Value per Share 27.17           27.50            

Net Asset per Share for new Total Shares 27.17           27.50             
] 
 

 
Note that the land pieces in the land bank are considered at book value, i.e., the effective amount paid for the 
acquisition, without considering the intrinsic price appreciation occurred in the period. Moreover, the calculation of 
Net Asset Value does not consider the PSV of R$6.0 billion that these land pieces could generate.  
 

Return on Shareholders´ Equity 
 

The graph below demonstrates EZTEC´s profitability by analyzing the Return over Shareholders’ Equity (ROE). 
The 2013 ROE was positively impacted by the revenue recognition related to sale of EZ Towers – Tower A project 
since its construction was already underway when the sale occurred. This impact should be seen until the end of 
2015, when the project´s conclusion is scheduled. The business model chosen by the Company includes: growth 
with strict budget control, cash generation and low financial leverage. These choices lead to an efficient operation 
which allows EZTEC to report high level of returns, which benefits from high Gross Margin and controlled SG&A 
expenses, resulting in high asset turnover and Net Margin much higher than the sector´s peers. 
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(1) Value of lots at acquisition cost. 
(2) Lands payable and accounts to pay for acquisition of project quotes. 
(3) Units in inventory based on current price list. 
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CONFERENCE CALL AND MEETINGS 
 
Information on the conference calls for the third quarter of 2015 results’ as follows: 
 

Conference Call Webcast (in English) 
 
Date:   November 13

th
, 2015 

Time:   08:30 a.m. (U.S. EST) 
11:30 a.m. (Brasilia time) 

Dial-in:  +1 (412) 317-6776 
Code:   EZTEC 
 
Replay:  +1 (412) 317-0088 
Code:  10073666 
Webcast:  www.eztec.com.br/ir 
 
 

Conference Call Webcast (in Portuguese) 
 
Date:   November 13

th
, 2015 

Time:   07:00 a.m. (U.S. EST) 
10:00 a.m. (Brasilia time) 

Dial-in:  +55 (11) 2188-0155 
Code:   EZTEC 
 
Replay:  +55 (11) 2188-0400 
Code:  EZTEC 
Webcast:  www.eztec.com.br/ir 
 
The access links will be made available in the Investor Relations section of the Company’s website 
(www.eztec.com.br/ir).  
 

 

 

Relationship with the independent auditors: In accordance with CVM Instruction 381/03, we inform that, in 9M15, the independent auditors of the company Deloitte Touche 

Tohmatsu Auditores Independentes. did not provide any services other than those related to the external audit. The company’s policy for contracting the services of independent 

auditors assures there are no conflicts of interests or loss of independence or objectivity. 

 

Data of financial and/or operational information such as, for example, the EBITDA, sales volume and launched PSV, and Income Statement for the 4Q14, were not audited by the 

independent auditors. 

 

Disclaimer: This release contains forward-looking statements relating to the prospects of the business, estimates for operating and financial results, and those related to growth 

prospects of EZTEC S.A. These are merely projections and as such are based exclusively on the expectations of EZTEC S.A.'s management concerning the future of the 

business and its continuous access to capital in order to finance its business plan. These forward-looking statements depend substantially on changes in market conditions, 

government regulations, competitive pressures, the economic performance of the industry and Brazil, among other factors, as well as the risks presented in the disclosure 

documents filed by EZTEC S.A., and therefore are subject to change without prior notice. 

  

http://www.eztec.com.br/ir
http://www.eztec.com.br/ir
http://www.eztec.com.br/ir
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ANNEX I: CONSOLIDATED CASH FLOW 
 

Cash Flow

Periods ended in September 30th

Amount expressed in thousand of Brazilian Reais - R$

Net Income 340,098

Adjustments to reconcile net income to net cash provided by (used in) operating activities (112,700)

Present Value Adjustment Value from Taxes 7,681

Foreign Exchange Gains (Losses), Net (46,165)

Depreciation and Amortization 6,245

Amortization of goodw ill added value   -  

Gain on advantageous purchase investments   -  

Write-off of Investments   -  

Equity Income (97,846)

Income Tax and Social Contribution, Current and Deferred 17,380

Write-off f ixed assets 5

Decrease (increse) in operating assets: (136,860)

Trade Accounts Receivables 7,252

Real Estate Held for Sale (174,122)

CEPAC Acquisiton   -  

Prepaid Expenses 1,482

Other Assets 28,528

Decrease (increase)  in operating liabilities: 44,473

Advances from Customers 30,604

Interest Paid (16,808)

Dividends received from subsidiary 78,932

Income Tax and Social Contribution Paid (28,371)

Suppliers (484)

Other Liabilities (19,400)

Net Cash provided by (used in) Operating Activities 135,011

Cash from operating activities (198,584)

Short-Term Investments (505,491)

Proceeds frmom Maturities 325,603

Goodw ill on acquisition of investments   -  

Acquisition of Investiments (18,564)

Purchase of Property and Equipment (132)

Goodw ill on stake acquisition from partners   -  

Net Cash used in Investing Activities (198,584)

Cash Flows from Financing Activities: 8,590

Dividends Paid (162,652)

New  Loans and Financings 279,679

Noncontrolling Interests in Subsidiaries (13)

Payment of Loans and Financings (108,424)

Net Cash Provided by Financing Activities 8,590

Dilution in cash and cash equivalents (54,983)

Balance at Beginning of Period 128,411

Balance at End of Period 73,428

9M15
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ANNEX II: REVENUE BY PROJECT 
 

Project Launch Date Delivery Date (Contract) % EZTEC % Units Sold
Cumulative 

Revenue (1)

2007

Evidence Mar/07 Sep/10 50% 100% 41,367

Clima Bothanico Mar/07 Dec/09 and Mar/10 100% 100% 147,371

Vert Mar/07 Feb/10 100% 100% 51,772

Clima do Bosque Jun/07 Mar/10 100% 100% 85,294

Sports Village Ipiranga Sep/07 Jul/10 100% 100% 93,401

Quality House Lapa Oct/07 Nov/10 100% 100% 100,678

Ville de France Oct/07 Mar/09, May/09, Aug/10 and 50% 100% 53,678

2008

Clima do Parque Mar/08 Sep/10 100% 100% 150,914

Bell'Acqua Apr/08 Oct/10 100% 99% 43,715

Prime House Vila Mascote Jun/08 Apr/11 100% 100% 57,485

Splendor Square Jun/08 Feb/11 100% 100% 81,959

Premiatto Jun/08 Jul/11 50% 100% 75,489

Mundeo Jun/08 Oct/10 100% 100% 26,649

Splendor Klabin Sep/08 Mar/11 90% 100% 46,927

Vidabella 1 Oct/08 Jun/10 50% 100% 7,254

Chácara Sant'Anna Nov/08 Aug/11 50% 100% 77,487

2009

Supéria Moema Mar/09 Sep/11 100% 100% 72,258

Capital Corporate Office May/09 Nov/12 100% 99% 309,683

Le Premier Ibirapuera Parc Jun/09 Jun/12 100% 100% 88,443

Vidabella 2 Jul/09 Jun/10 50% 100% 7,170

Supéria Paraíso Aug/09 Nov/11 100% 100% 62,316

Vidabella 3 Oct/09 Mar/11 50% 100% 9,905

Vidabella 4 Oct/09 Mar/11 50% 100% 9,951

Vidabella 5 Oct/09 Mar/11 50% 100% 9,989

Reserva do Bosque Oct/09 May/12 50% 100% 29,671

Quality House Jd. Prudência Nov/09 Sep/12 100% 100% 73,352

2010

Gran Village Club Jan/10 Dec/12 100% 100% 116,417

Clima Mascote Feb/10 Dec/12 100% 100% 103,795

Massimo Residence Mar/10 Sep/12 50% 99% 34,085

Up Home Apr/10 Jan/13 100% 100% 76,934

Quinta do Horto May/10 Feb/13 100% 98% 77,064

Prime House Sacomã May/10 May/13 100% 100% 51,138

Sky Jun/10 Oct/13 90% 97% 158,929

Varanda Tremembé Jun/10 Apr/13 100% 100% 51,758

Sophis Sep/10 Oct/13 100% 100% 111,863

Royale Prestige Oct/10 Sep/13 60% 92% 117,555

Art'E Oct/10 Nov/13 50% 96% 65,794

Gran Village V. Formosa Nov/10 Dec/13 100% 97% 117,364

2011

NeoCorporate Offices Jan/11 Feb/14 100% 75% 146,496

Up Home Jd. Prudência Feb/11 Jan/14 100% 100% 73,628

Trend Paulista Offices Feb/11 Dec/13 50% 93% 81,836

Quality House Sacomã Feb/11 Feb/14 100% 98% 74,664

Royale Tresor Mar/11 Mar/14 60% 89% 67,074

Supéria Pinheiros Jun/11 Aug/14 100% 87% 52,995

Chateau Monet Jun/11 Aug/14 100% 72% 98,534

Still Vila Mascote Jun/11 Nov/14 50% 89% 35,014

Sophis Santana Sep/11 Sep/14 100% 74% 85,628

Royale Merit Nov/11 Mar/15 60% 66% 52,655

Vidabella 6 a 10 Dec/11 Sep-13 e Sep-14 50% 100% 30,006

Up Home Vila Carrão Dec/11 Jan/15 100% 85% 69,553

Vivart Tremembé Dec/11 Aug/14 100% 77% 53,181

Gran Village São Bernardo Dec/11 Dec/14 100% 82% 157,498

2012

Neo Offices Feb/12 Mar/14 100% 81% 33,777

Bosque Ventura Mar/12 Aug/15 70% 92% 116,321

Terraço do Horto May/12 Aug/12 100% 100% 11,994

Massimo Nova Saúde Jun/12 Mar/15 100% 87% 58,710
In Design Jun/12 Jul/15 100% 85% 96,761
The View Jul/12 Apr/12 100% 80% 77,531
Green Work Jul/12 Apr/15 100% 73% 102,908

Up Home Santana Aug/12 Aug/15 100% 46% 24,064

Chácara Cantareira Sep/12 Jan/16 50% 82% 50,951

Prime House São Bernardo Sep/12 Oct/15 100% 81% 114,659

Parque Ventura Oct/12 Jan/16 70% 91% 107,493

Jardins do Brasil - Abrolhos Oct/12 Jan/16 28% 81% 51,713

Jardins do Brasil - Amazônia Oct/12 Jan/16 28% 77% 58,854

Brasiliano Nov/12 Sep/15 45% 80% 30,652

Dez Cantareira Dec/12 Apr/15 50% 100% 23,201

2013

EZ Towers Jan/13 Dec/15 100% 50% 639,390

Le Premier Paraíso Mar/13 Feb/16 100% 68% 54,810

Premiatto Sacomã Feb/13 Jan/16 100% 84% 44,603

Splendor Vila Mariana Mar/13 Oct/15 100% 88% 64,606

EZ Mark May/13 Feb/16 100% 60% 167,084

Jardins do Brasil - Mantiqueira Jul/13 Nov/16 28% 91% 42,533

Centro Empresarial Jardins do Brasil - Torre São PauloJun/13 Sep/16 28% 87% 21,543

Centro Empresarial Jardins do Brasil - Torre OsascoJul/13 Sep/16 28% 81% 20,491

Massimo Vila Mascote Sep/13 Sep/16 100% 58% 52,424

Quality House Ana Costa Sep/13 Feb/17 100% 55% 33,959

Cidade Maia - Alameda Dec/13 Mar/17 100% 89% 51,748

Cidade Maia - Jardim Dec/13 Mar/17 100% 92% 63,144

Cidade Maia - Praça Dec/13 Mar/17 100% 80% 74,633

2014

Cidade Maia - Botanica Mar/14 Aug/17 100% 80% 73,551

Cidade Maia - Reserva Mar/14 Nov/17 100% 64% 23,237

Magnifico Mooca May/14 Sep/17 50% 97% 18,368

San Felipe - Palazzo Jun/14 Aug/17 100% 69% 12,935

San Felipe - Giardino Jun/14 Aug/17 100% 58% 21,625

Prime House Bussocaba Oct/14 Nov/17 65% 71% 10,976

Le Premier Flat Campos do Jordão Jul/14 Oct/17 100% 85% 27,297

Legítimo Santana Dec/14 Sep/17 100% 80% 12,643

2015

Splendor Ipiranga Feb/15 Apr/18 100% 80% 13,805

Massimo Vila Carrão Apr/15 Sep/17 100% 39% 4,226

 
 
 

(1) Includes revenue from the sale of properties (net of rescissions) and monetary and financial restatement, weighted according to the Company’s 
share of the project. 
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High-Income Segment: Units priced above R$8,000.01 per square meter on the launch date. 
 
CEPACs: Instruments used by local governments to raise funds to finance public urbanization projects, which are 
acquired by companies interested in expanding the construction potential of an area. CEPACs are considered 
variable-income assets, since their return is associated with the value of urban areas and can be traded in the 
secondary market on the São Paulo Stock Exchange (Bovespa). 
 
Cost of Properties Sold: Composed of the cost of lot acquisition, project development, construction as well as the 
expenses related to the financing of production (SFH). 
 
Land Bank: EZTEC maintains a land bank for future projects, with these properties acquired in cash or through 
agreements for the exchange of units in the same development. 
 
Upper-Middle-Income Segment: Units priced from R$6,000.01 to R$8,000.00 per square meter on the launch 
date.  
 
Middle-Income Segment: Units priced from R$4,000.01 to R$6,000.00 per square meter on the launch date.  
 
Percentage of Completion (PoC) Method: According to Brazilian accounting policies, revenues are recognized 
based on the Percentage of Completion (PoC) accounting method, measuring the progress of the project until its 
conclusion in terms of the real costs incurred in relation to the total budgeted costs. 
 
Economic Segment: Units priced from R$2,500.01 to R$4,000.00 per square meter on the launch date.  
 
Super Economic Segment: Units priced below R$2,500.00 per square meter on the launch date.  
 
Risk Segregation: Accounting regime through which the assets of a project remain segregated from the assets of 
the developer until construction is completed. The project’s cash flow is also not appropriated in the event of the 
bankruptcy or insolvency of the developer. Developments submitted to this regime obtain a Special Tax Regime 
(RET), with the tax benefit of a consolidated tax rate (PIS+COFINS+IR+CSLL) of 4.0% of revenue. 
 
Performed Receivables: Receivables from clients whose units have been concluded.   
 
Deferred Revenue: The contracted sales for which revenue is allocated to future periods in accordance with the 
percentage of completion of construction. 
 
Deferred Income: Given the recognition of revenue as a function of the percentage of conclusion of construction 
(PoC method), revenue from the incorporation of signed contracts is recognized in future periods. Therefore, 
Deferred Income corresponds to contracted sales less the budgeted construction cost of units to be recognized in 
future periods. 
 
Return on Equity (ROE): Return on Equity is a financial indicator that measures the return on the capital invested 
by shareholders (shareholders’ equity). To calculate ROE, simply divide the company’s net income by its 
shareholders’ equity. 
 
Contracted Sales: The amount of contracts executed with clients related to the sale of units delivered or for future 
delivery.  
 
Potential Sales Value (PSV): Amount obtained or to be potentially obtained from the sale of all units of a real 
estate project at a specific price predetermined on the launch date. 
 
EZTEC Potential Sales Value (EZTEC PSV): Amount obtained or to be potentially obtained from the sale of all 
units of a real estate project at a specific price predetermined on the launch date, proportional to EZTEC’s interest 
in the project. 
 


